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Protector. Innovator. Philanthropist. 

FOR MORE INFO VISIT WWW.IMPACTMARYLANDREALESTATE.COM 

IMPACT MARYLAND MONTHLY 
with Brittany ‘Hashtag’ Reaver 

 “HOW TO THRIVE IN EVERY KIND OF MARKET”                                                         MARCH 2020 

If you have friends, neighbors or family members who, like you, are a savvy homeowner who is concerned about how to maximize the value of your 
investment, and you think they would appreciate IMPACT MARYLAND MONTHLY, I’d be happy to make that happen...and, have it come as a gift 
from you.  Here’s how it works:  Simply shoot us an email (subscribe@ClientProfitSecrets.com) with your name and the name and address of the 
person whom would enjoy this newsletter.  I’ll include a note explaining that it is totally free because you arranged for a free subscription. 

At Impact Maryland Real Estate we live by 

the philosophy that “Stories are the 

Currency of our Society.” That’s why we 

say, ‘We Don’t Sell Homes; We Sell 

Dreams.’ 

HEADLINES 

- Waiting on the Right Time Pgs. 1 - 3 

- March Birthdays. Pg. 4 

- Don’t Forget to Have Fun Pg. 4 

- Stories From the Street – Whatcha Don’t 

Know, Ya Don’t Know   Pg 5 

- Impact Club The Journey to 300 Pg. 6 

- Social Media Stories Pg. 7 

-What Recent Members said about their 

experience with our Company.   Pg. 8 

Waiting on The Right Time 

When I started the surro journey I anticipated smooth 

sailing and a quick process. However, I learned very 

quickly that was not the case.  

Things started out super slow with contracts and countless 

doctors’ appointments, but now we are in the final stretch 

and time seems to be flying. Much like buying a house, 

sometimes the showings and negotiations on a contract can 

seem like forever, but once you are past the inspection 

period, time flies by and before you know it, you are in your 

new home! In just 3 short months, the baby will be in his 

parents’ arms after YEARS of wanting something more 

than you can imagine. 

Their time is finally here! 

I thought that I was the one helping a family by being a 

surrogate. Come to find out this process, this journey, has 

taught me SOOO much about myself, about people, about 

life that I’m getting better in all aspects of my life. 

Not only being a Mom, a Daughter, a Girlfriend, a Friend, a 

better ‘Hashie’, but better for my clients too, because of this 

amazing experience. 

I’ve learned that with my job and my ‘workfam’, there is 

one thing that sets Impact Maryland Real Estate apart from 

other brokerages… We are a team! We all work together for 

the benefit of our clients. No matter whose clients they are, 

everyone is on the same page and is able and willing to 

jump in when needed. 

Continued on the Inside… 
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On a daily basis we are checking and updating each 

other with all the info that the others would/could 

need should one of us be unable to help out at a 

moment’s notice.  

Just this week, I was 

having a quiet catch 

up day at the office 

after having sick 

kiddos for several 

days. SueMart and 

Eric were on 

appointments all day, 

so I took advantage 

of the quiet… for a 

while. Halfway 

through the day, I get 

a frantic text from 

Eric asking if I can 

go meet a client at 

the builder for her 

design appointment 

where she picks out 

finishes and color schemes, flooring and fixtures. 

He was dealing with a perc test that wasn’t going 

too smoothly.  Like we always do for one another, I 

had his back, and I immediately closed up my 

laptop and popped in the minivan to help out my 

‘workfam.’ 

Although I had not met this client yet, I knew 

her entire back story and was ready to jump 

right in.  

The appointment went great, the client was 

extremely grateful that I was able to come since 

Eric was not. I was able to help point out necessary 

and unnecessary builder recommendations and 

ultimately save her a ton of money! I took extensive 

notes, since this was a big appointment, and shared 

those with EV and SM after the appointment so that 

they could follow up as needed and have the 

answers to any additional questions she may have. 

It was also a great learning experience for me, as I 

don’t typically do new construction.  

Every day is a learning experience in real estate! 

David and I recently had dinner with the surro 

babes intended parents. We were reminiscing about 

this journey and how it has taken quite some time. 

Before they decided on the surrogate path, they 

actually went through months and months of the 

adoption process only to be told that there are no 

children for them now or in the near future… so 

ultimately, they switched gears to surrogacy. A 

small set back in their parenting journey for sure! 

My surro journey didn’t start out as beautifully as I 

anticipated either. Some medical records mix ups, 

too many doctors appointments, LOTS of waiting 

and unfortunately a failed transfer, but every single 

set back was for a reason. And 14 months later, here 

we are- 7 months pregnant with their miracle! 

Matching with a couple and Finding your Dream 

house- who knew they were so similar… 

To get ‘matched’ with a couple, the surrogate (me) 

receives several profiles hand selected by the 

agency and case workers based on similar 

interests/personalities. I received 3 initial profiles.  

Naturally, Eric, Sue Mart and I had a family 

meeting at the office to review. Reading these 

stories was heart wrenching. I wanted to give them 

all babies, even though I didn’t feel a strong 

connection to any of them. And from what I’ve 

heard you have to go with your gut. I called my 

case worker the next day and she said ‘I have one 

more profile, 

please don’t make 

a decision yet’… 

She sent a 4th 

profile and 

IMMEDIATELY 

I felt the 

connection with 

them. I called my 

caseworker that 

day and told her 

they were the 

ones. But it’s not 

that easy, my 

profile then needs 

to go to the 

couple to see if 

they feel the same 

way- thankfully 

they loved me! 

And the rest is history now. 

Buying or selling a house is a process. Sometimes 

clients have unreasonable expectations about the 

time frame and the end goal. Every single process is 

different, each listing needs a new strategy, some 

need renovations, some just need stager 

recommendations. Each buyer situation is different 

as well, I have clients buy the FIRST house they’ve 

seen, and I’ve had other go 6 months!  

Are you even a real estate 
agent if you don’t own 
your own hard hat?! 
#readyforanything 

#hardhatcrew 

Showing selfies! 
#newconstruction 
#ineedmyhardhat 

#7monthbellybuddy 
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I tell clients all 

the time, the 

time just isn’t 

right. Their 

time will 

come, the 

perfect house 

will come for 

them when the 

time is right. 

For myself and 

the surro 

parents this is 

true as well. It 

may have 

taken us 

longer to get 

to this point, 

but everything 

has worked 

out perfectly 

the last few months! 

There is something special about the feeling or 

connection you feel with certain people and even 

houses. 

When you walk in the right house you will know, 

you will feel a connection with a house when it is 

‘the one’. Much like I felt when I read my couples 

profile. I tell them not to force it and try to fall in 

love with a house just because… The best reaction 

is seeing their 

faces when 

they walk into 

the one and we 

all know it! 

This recently 

happened for 

some good 

friends. They 

had VERY 

specific 

criteria, but 

there just 

wasn’t much 

out there that 

met all of 

their 

needs/wants.  

We had seen a 

few homes but 

they just didn’t find the one. I had sent them this 

one particular home a week prior and they 

dismissed it, but I kept an eye on it and did some 

research. After we saw a few more, I threw it back 

out there for them and I finally convinced them to 

give it a chance. When they pulled in the driveway 

the husband said ‘this is the one’. Just seeing the 

neighborhood, the property and the potential (and 

the price didn’t hurt). Walking in, they were already 

tearing down walls and moving their furniture in! It 

was a significant project, not something they were 

really looking for, but it met so many other must 

haves for them. I negotiated an amazing deal for 

them and they could not be happier now! The 

renovations are almost complete and they will be 

moving in their forever home in about a month! 

When you start 

looking for an 

agent, make 

sure you have 

that special 

connection with 

them! Make 

sure they are 

listening to you 

and looking out 

for your best 

interest, not just 

their paycheck. 

I like to build 

this connection with clients at the first meeting. If 

we don’t hit it off, it is what it is. I have kids and 

my time is valuable, I don’t want to waste my time 

on someone who isn’t feeling me or my process, 

and vice versa. 

Most of my clients come as referrals from 

friends, like you.   

And I can’t thank you enough for this. Because of 

this, new clients already have faith in me and my 

process because you have recommended me! 

I’d LOVE to grab a coffee and catchup with you.  

Maybe you think 2020 is the year to move, maybe 

you have a friend that has been talking about 

moving.  Or, better yet, I’d love just to grab a coffee 

and spend some time with you. 

Until Next Month, 

Brittany
Family Hike! 

#dontlettheirsmilesfoolyou 
#longesthikever #freshairtherapy 

This guy # keepsmegrounded 
#putsupwithalotofshit 

#hesakeeper 

Surprised my mini and took her 
to the Under Armour outlet 
#happygirl #itsthelittlethings 
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Don’t Forget to Have Fun!!!!  

 

 

 

Happy Birthday 

Here are March Birthdays from our friends of Impact Maryland Monthly.  If you have a birthday in March and 
don’t see your name on this list, please email or call us so that we will include your birthday. 

 

 

 

 

 

 

 

 

 

 

 

 
Be Sure to Wish these Friends a HAPPY BIRTHDAY if you see them. 

March Quiz Question 

Q: What is the first day of Spring 
called? 

Everyone who texts, emails or calls in 
the correct answer by the last day of 

this month will be entered into a 
drawing for a $25 gift certificate to 

Amazon. 

February Question & Answer 

Q What doll was patented by John 

Barton Gurelle in 1915? 

A: Raggedy Ann 

 

Congratulations: Sibylle Huffman! 

Jackson Raymond Mar 3rd 

Allison Kelly  Mar 4th 

Megan Nicholson  Mar 5th 

Steve Hubbs  Mar 5th 

Shelia Roark  Mar 6th 

Felicia Warfield  Mar 6th 

Alex Ganson  Mar 7th 

Gaylen DiSanto  Mar 7th 

Caroline Grubb  Mar 9th 

Karen Yoho  Mar 10th 

Blake Allgood  Mar 12th 

Allie Wilson  Mar 12th 

Jackson Steele  Mar 13th 

Katie Miller  Mar 13th 

Alyssa Vance  Mar 14th 

Andrew Raymond Mar 15th 

Eleanor Hubbs  Mar 15th 

Laura Bauer  Mar 17th 

Ana Miranda  Mar 17th 

Doug Sillex  Mar 17th 

Kristi Sayles  Mar 17th 

Nicholas Fouts  Mar 17th 

Pat Warrenfeltz  Mar 17th 

Mike Franklin  Mar 18th 

Jeff Bostian  Mar 19th 

Jay Beard  Mar 20th 

Aaron Webb  Mar 20th 

Amani Dabney  Mar 21st 

Mason Allgood  Mar 22nd 

Madge Parker  Mar 22nd 

Amy Healey  Mar 22nd 

Danielle Finamore Mar 22nd 

Judy Ballenger  Mar 22nd 

Kaden Blumer  Mar 22nd 

Susan Hubbs  Mar 22nd 

Cindy Ranneberge Mar 23rd 

Fisher Bobbitt  Mar 25th 

Theresa Murray  Mar 26th 

Brandy Baptiste  Mar 26th 

Chris Martin  Mar 26th 

Linda Sacchetti  Mar 27th 

Marilyn Meagher  Mar 28th 

Allyson Kinsey  Mar 29th 

Emma Bobbitt  Mar 29th 

Michael Majalca  Mar 29th 

Skyla Skaggs  Mar 29th 

Bill Vance  Mar 30th 

Khloe Quill  Mar 31st 

Tiffany Hufstetler Mar 31st 
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Whatcha Don’t Know… You Don’t Know… 
Taking a little different tact this month.  Gonna 

answer some questions that come up time and time 

and time again.  Won’t be doing a ‘Story From the 

Street’, more of a knowledge session for you.  

Maybe you or someone you know might benefit 

from this knowledge.   

Maybe you have a friend or co-worker that is 

thinking about buying or selling and you hear them 

talking you can politely tell them the ‘real answer’ 

not what is ‘Fake News.’ 

First Question: 

I’m looking at Buying a New Construction should 

I have a BUYER Agent? 

Absolutely!  Did you know that the salesperson that 

works for the builder is an employee of that builder?  

Wonder who their fiduciary responsibility is to?  

Yes, the builder. 

It costs you NOTHING to have a buyer agent 

represent you during your purchase of a new 

construction.  Most are nice and want to do the deal, 

but they actually work for the builder. 

We recently 

had a client 

who was 

looking new 

construction 

and we were 

able to 

NEGOTIATE 

double the 

‘seller 

concessions’ that they were originally offering and 

our client had ALL of their closing cost paid by the 

builder AND the builder bought their interest rate 

down some. 

And we had another client that we suggested a pre-

drywall inspection and there were 3 issues including 

improper support in garage and ‘bacterial growth’ on 

a joist that wouldn’t have been found without our 

advice. 

So, if you or someone you know is looking at new 

construction… PLEASE PLEASE tell them to 

contact a buyer agent to look out for their interest! 

It costs nothing (we even waive/never charge) 

Adm/Transaction fee, and it could SAVE TENS OF 

THOUSANDS in the long run! 

Should I be ‘approved’ before looking at homes? 

YES.  YES.  YES.  If you are a serious purchaser, 

we won’t even go out with you looking at homes 

until you are pre-approved with a lender. 

This is twofold.  If you find a home that you love 

and you write an offer without a pre-approval the 

seller will just throw away your offer.  Buying a 

house is stressful enough, you don’t want to put 

yourself on that emotional roller-coaster of finding a 

house and not being able to make an offer. 

In addition, it is advisable to go with a local lender 

who you can actually meet with and who will return 

calls on evenings and weekends.  When writing an 

offer ‘time is of the essence’ and you need to be able 

to get a hold of your TEAM! 

Pretty simple to get the process started and the 

lenders we work with all have online applications.  

You fill out your info upload a few docs (to get 

started), paystubs and bank statements and within 

24-48 hours you will find out what you can afford 

and what type of loan program is best. 

Ideally you want to meet with us (your Real Estate 

Agent) first so we can give you the entire picture and 

explain the pitfalls and what to expect.  Then you 

will get with a lender and within a few days have a 

pre-approval and start looking for homes. 

Hope you enjoyed this Story From the Street.  If you 

have a specific question, just text or email and we 

can answer or include in a future SFTS. 

Cheers. 

 

‘Stories From The Street’ 

Stories from the Street is a series monthly articles using real life examples, told in ‘story’ format to give you 
knowledge of what actually happens behind the scenes of a Real Estate Transaction. 
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 The Journey to 300 

We did it!!! 

I started stating the 

‘Goal’ of 300 members 

since event #4 over 2 

years ago.  We took off 

like a rocket ship and 

went from 0 to 182 

members in 21 days for 

our initial event in 

February 2017.  And the 

momentum continued to 

the next event where 

ImpactClub® Frederick grew by another 50 

members and by our 3rd event we were 265 

STRONG. 

Then we had a transition to the new website, we lost 

some members.  Then we would have members 

whose payments didn’t go through and I’d reach out 

and either get silence or they’d ask to be removed.  

So we’d gain 10-15 each quarter, but then we’d lose 

6-8-10.   

It was a SLOW climb from 260 to 300.   

But we did it.  

CURRENTLY there are 

312 active 

ImpactClub®Frederick 

members!!! 

Do you understand how 

HUGE that is?   

OVER $30,000 EACH 

Quarter!  OVER 

$120,000 A YEAR!!!   

I talk to these charities.  I 

meet with them.  I know how hard fundraising is for 

them to get $500, $1,000, and the big 

donations/grants of $5,000.  Hundreds of hours of 

work.  Hundreds of hours writing grants with the 

hopes of raising money.  Then the come to 

ImpactClub® and tell a 5 min Story and have the 

potential to walk out with $30,000 PLUS!!! 

Through 13 events, including Tuesday night, 

YOU – ImpactClub® Members – have donated 

over $340,000!!!   

All of that money.  EVERY – SINGLE – DOLLAR 

went to a local charity that helps LOCALLY!!! 

That was a slow grind to 300, nearly 2 years.   

Now, let’s set a NEW goal!  Let’s get to 400 

members.  Just 82 more til we get there.  New 

members can register here : 

https://impactclub.com/clubs/frederick-md/ 

WE WILL DO IT by the end of 2020!!!  With 

your help we can have a BIGGER IMPACT!!! 
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Social Media Stories 
I share quite a bit on Social Media platforms, especially on Facebook. I know some of you may not be on 
Social Media, so here are a few of my Social Media Stories that got some interest, likes, and comments. 
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For Inquires AND Referrals contact: 

BrittanyReaver.Impact@gmail.com 

Or Call/Text to 410-422-5826 

 

 

 

 

 

 

 

 

 

 

 

Testimonials from recent ‘IMPACT Maryland Monthly’ Members 

We LOVE our clients and work tirelessly to get Superior Results when you hire us.  We realize that your home is your most important 

investment we treat the entire experience knowing that it is YOUR family and YOUR life that we are involved.  We don’t take this 

responsibility lightly.  The following review is of one of our Partners and is taken off our Facebook Page.  If we have worked with you, 

we’d love your feedback.  www.facebook.com/impactmarylandrealestate  

 

- As a first time home buyer, I had honestly no idea what was happening and he walked us through every step and was very 

reassuring. – Donna K. 

This newsletter is intended for entertainment purposes only.  Copyright 2020 Impact Maryland Monthly.  This information is solely advisory, and should not be 
substituted for medical, legal, financial or tax advice.  Any and all decisions and actions must be done through the advice and counsel of a qualified physician, 
attorney, financial advisor and/or CPA.  We cannot be held responsible for actions you may take without proper medical, financial, legal or tax advice. 

       IMPACT MARYLAND MONTHLY 
      with Brittany ‘Hashtag’ Reaver 

3295 Prices Distillery Rd.                                                                                                                                   
Ijamsville, Md. 21754     
240-815-0890 
                                                                        

http://www.facebook.com/impactmarylandrealestate

