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Protector. Innovator. Philanthropist. 

FOR MORE INFO VISIT WWW.IMPACTMARYLANDREALESTATE.COM 

IMPACT MARYLAND MONTHLY 
with Stacy Allgood-Smith 

 “HOW TO THRIVE IN EVERY KIND OF MARKET”                                                         MARCH 2020 

If you have friends, neighbors or family members who, like you, are a savvy homeowner who is concerned about how to maximize the value of your 
investment, and you think they would appreciate IMPACT MARYLAND MONTHLY, I’d be happy to make that happen...and, have it come as a gift 
from you.  Here’s how it works:  Simply shoot us an email (subscribe@ClientProfitSecrets.com) with your name and the name and address of the 
person whom would enjoy this newsletter.  I’ll include a note explaining that it is totally free because you arranged for a free subscription. 

At Impact Maryland Real Estate we live by 

the philosophy that “Stories are the 

Currency of our Society.” That’s why we 

say, ‘We Don’t Sell Homes; We Sell 

Dreams.’ 

HEADLINES 

- Teachers Make an Impact Pgs. 1 - 3 

- March Birthdays. Pg. 4 

- Don’t Forget to Have Fun Pg. 4 

- Stories From the Street – Whatcha Don’t 

Know, Ya Don’t Know   Pg 5 

- Impact Club The Journey to 300 Pg. 6 

- Social Media Stories Pg. 7 

-What Recent Members said about their 

experience with our Company.   Pg. 8 

Teachers make an Impact… 

Remembering Mr. Kuhn 

Frederick County Public Schools, as an employer, has a 

wellness program for its employees and one of those 

offerings is called "Wellness Wagons" where each school 

is offered to have 2 massage therapists, a rep from HR, and 

a rep from their insurance carrier come in during a 

lunchtime (or other convenient time for the school). 

I have been blessed to be a part of these Wellness Wagons 

as a massage therapist for a few years now. Each year, my 

love for FCPS keeps growing. Between the administrative 

people, custodial folks, food service workers, bus drivers, 

and as most people think about with schools, the teachers, 

I have enjoyed working with these folks whose desire is to 

pour themselves into the students they support. 

While I understand there is a LOT of red tape, board 

meetings, and bureaucracy with education, the teachers 

and other support staff really do have their students in their 

hearts.  

I know to some that it's just a job, but for the most 

part, they wouldn't be there unless it was something so 

important to them. 

Usually, when we are at the Wellness Wagons, we are 

mostly separated from the students. We have been on 

stages.  Stages that have been converted to music rooms.  

Conference rooms.  Storage closets, music rooms(my 

favorite), art rooms(my second favorite), principal's 

offices, and other various types of rooms because the 

rooms in the schools are being used and getting pretty 

crowded! 

Continued on the Inside… 
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On occasion, the kiddos 

can see into wherever it 

is that we're working 

and let me tell you, 

they are NOSEY!!!!! 

The comments I 

overhear when they see 

what's going on are 

almost always 

hilarious! 

"They're getting 

massages! My mom 

gets massages! How 

do they get that?" 

While we were at Middletown Primary recently, 

we were in an ‘activity room’ that is right next to 

the gym, where there were classes going on. 

With only windows separating the giant rooms. 

I heard one of the noseys yell something about 

"getting their nails done..." (while we were 

clearly working on their backs). 

Kiddos are adorable, right? 

Something else I saw that day is why I wanted to 

share this. The school educates children from 

Kindergarten to Second Grade, the littlest 

kiddos. 

From our vantage point, we could see the 

playground where the kids were having recess, 

and I saw a teacher crouch down and tie the shoe 

of one of her students. 

It sounds like a such a small gesture, but it really 

impacted me - because I could envision the care 

that the teachers truly have for their students - 

even down to tying their shoes. 

From Primary to Elementary School to High 

School - I don't think that care for students 

ever goes away. 

Recently, I learned that Matt Kuhn, my high 

school's band teacher/director from 1962 until 

1993, passed away. The outpouring of 

remembrance on social media from my 

classmates and those who were blessed to be his 

students showed that he was the REAL Mr. 

Holland of the movie Mr. Holland's Opus (if you 

haven't seen it - well, you need to). 

My brother, Brooks, was one of those students. 

He started out playing trombone in the marching 

band, however, once 

Mr. Kuhn got to 

know him, Brooks 

was put on the bass 

drum - a dreadfully 

huge beast that needs 

a strong person to 

wield...and be able to 

keep time. 

There are some 

adorable pictures, in 

front of my 

grandmother's house, 

of Brooks in his 

spiffy high school 

band uniform. 

In his 30's, Brooks 

got diagnosed with 

multiple sclerosis, 

and ended up in a 

wheelchair only a few short years later. 

Like I said, it took a pretty robust guy to wield a 

bass drum, so Brooks was no ‘little guy.’ He had 

lost weight in his senior year of high school 

playing football, but he was still a muscular 6'2" 

dude...and hadn't really gained a whole lotta 

weight back...he was just a tall, solid guy. 

The window 
separating the activity 

room from the gym 
behind us. 

Brooks in his prom 
tux…but imagine him 

wearing a band uniform 

instead. 😊 

Our view of the playground at Middletown Primary 
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Because of his disability, it took someone pretty 

sturdy/strong or knowledgeable on how to 

transfer a pretty big guy, so in his 50's, he was 

pretty much house bound unless someone could 

transport him and get him transferred to where 

he needed to go. 

So when Brooks got the invitation for Mr. 

Kuhn's 80th birthday celebration at the 

American Legion Post 171 (Damascus), he had 

to go, despite the figuring out the technicalities 

of his transport. 

He went in his scooter and had his digital camera 

set up on the handlebar of his scooter, so he 

could capture memories from the evening. He 

had such a great time and got to catch up with 

old friends - something great for an extrovert 

like Brooks. 

And what an honor for 

Mr. Kuhn, to be 

celebrated in that way for 

his milestone birthday. 

Back in the day, I was one 

of the chorus nerds. I 

probably would have done 

better in band now that I 

know myself better, but I 

still love to sing, despite 

my not living up to my 

mom's vocal legacy, but that's a whole other 

story. 

Anyway, in saying that, I was never in band so I 

didn't get the privilege of knowing Mr. Kuhn the 

way my brother and classmates did.  

Mr. Kuhn encouraged, challenged, and inspired 

them to grow.  

Not that I wasn't inspired by Miss Mack, Mr. 

Murphy, and Mr. Miller, my chorus director 

teachers, but that's a yet another whole other 

story. 

Anyway, I think Mr. Kuhn knew me, solely 

because of my last (maiden) name and its 

notoriety in Damascus' music scene(if there was 

such a thing). I don't even remember any direct 

conversations with him, but he still was one of 

those teachers that I admired...there may have 

been a few times I considered trying to figure 

out how to get into one of his classes. 

Since Rick and I 

don't have any 

children of our 

own - we are the 

crazy uncle and 

aunt - I often 

wonder what 

kind of legacy 

could I leave. 

Could I leave a 

legacy as much 

as Mr. Kuhn or 

the playground 

teacher who 

crouches down 

to tie a shoe? 

I want my 

legacy to be 

impact the 

people I touch (literally and figuratively) with 

my encouragement, compassion, empathy, 

knowledge, and other wisdom gained through 

the years. 

Whether I'm helping a family buy their dream 

home, the young couple buy their first starter 

home, the experienced parents/grandparents 

looking to downsize, or the young professional 

looking to quit throwing away their money on 

rent to putting equity into their future, I want to 

be that person they see to help them through 

these potentially stressful processes. 

Also, teachers (or if you know teachers, pass this 

along), you may be able to afford that house 

after all. If you are unsure and you're interested 

in seeing what you can actually afford, don't 

throw away your money toward rent anymore! 

My trusted loan officers may have some 

programs that can help you get you into your 

own home! 

Do you remember a special teacher you had that 

you knew that they cared for you? One whom 

you would sacrifice a bunch of your discomfort 

to honor them? I'd love to hear about them! 

Until Next Month, 

Stacy

Matt Kuhn 

Our trip to Florida. We visited 
the Gaylord Palms and they 
had a pirate ship restaurant 

inside the center! 
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Don’t Forget to Have Fun!!!!  

 

 

 

Happy Birthday 

Here are March Birthdays from our friends of Impact Maryland Monthly.  If you have a birthday in March and 
don’t see your name on this list, please email or call us so that we will include your birthday. 

 

 

 

 

 

 

 

 

 

 

 

 
Be Sure to Wish these Friends a HAPPY BIRTHDAY if you see them. 

March Quiz Question 

Q: What is the first day of Spring 
called? 

Everyone who texts, emails or calls in 
the correct answer by the last day of 

this month will be entered into a 
drawing for a $25 gift certificate to 

Amazon. 

February Question & Answer 

Q What doll was patented by John 

Barton Gurelle in 1915? 

A: Raggedy Ann 

 

Congratulations: Sibylle Huffman! 

Jackson Raymond Mar 3rd 

Allison Kelly  Mar 4th 

Megan Nicholson  Mar 5th 

Steve Hubbs  Mar 5th 

Shelia Roark  Mar 6th 

Felicia Warfield  Mar 6th 

Alex Ganson  Mar 7th 

Gaylen DiSanto  Mar 7th 

Caroline Grubb  Mar 9th 

Karen Yoho  Mar 10th 

Blake Allgood  Mar 12th 

Allie Wilson  Mar 12th 

Jackson Steele  Mar 13th 

Katie Miller  Mar 13th 

Alyssa Vance  Mar 14th 

Andrew Raymond Mar 15th 

Eleanor Hubbs  Mar 15th 

Laura Bauer  Mar 17th 

Ana Miranda  Mar 17th 

Doug Sillex  Mar 17th 

Kristi Sayles  Mar 17th 

Nicholas Fouts  Mar 17th 

Pat Warrenfeltz  Mar 17th 

Mike Franklin  Mar 18th 

Jeff Bostian  Mar 19th 

Jay Beard  Mar 20th 

Aaron Webb  Mar 20th 

Amani Dabney  Mar 21st 

Mason Allgood  Mar 22nd 

Madge Parker  Mar 22nd 

Amy Healey  Mar 22nd 

Danielle Finamore Mar 22nd 

Judy Ballenger  Mar 22nd 

Kaden Blumer  Mar 22nd 

Susan Hubbs  Mar 22nd 

Cindy Ranneberge Mar 23rd 

Fisher Bobbitt  Mar 25th 

Theresa Murray  Mar 26th 

Brandy Baptiste  Mar 26th 

Chris Martin  Mar 26th 

Linda Sacchetti  Mar 27th 

Marilyn Meagher  Mar 28th 

Allyson Kinsey  Mar 29th 

Emma Bobbitt  Mar 29th 

Michael Majalca  Mar 29th 

Skyla Skaggs  Mar 29th 

Bill Vance  Mar 30th 

Khloe Quill  Mar 31st 

Tiffany Hufstetler Mar 31st 
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Whatcha Don’t Know… You Don’t Know… 
Taking a little different tact this month.  Gonna 

answer some questions that come up time and time 

and time again.  Won’t be doing a ‘Story From the 

Street’, more of a knowledge session for you.  

Maybe you or someone you know might benefit 

from this knowledge.   

Maybe you have a friend or co-worker that is 

thinking about buying or selling and you hear them 

talking you can politely tell them the ‘real answer’ 

not what is ‘Fake News.’ 

First Question: 

I’m looking at Buying a New Construction should 

I have a BUYER Agent? 

Absolutely!  Did you know that the salesperson that 

works for the builder is an employee of that builder?  

Wonder who their fiduciary responsibility is to?  

Yes, the builder. 

It costs you NOTHING to have a buyer agent 

represent you during your purchase of a new 

construction.  Most are nice and want to do the deal, 

but they actually work for the builder. 

We recently 

had a client 

who was 

looking new 

construction 

and we were 

able to 

NEGOTIATE 

double the 

‘seller 

concessions’ that they were originally offering and 

our client had ALL of their closing cost paid by the 

builder AND the builder bought their interest rate 

down some. 

And we had another client that we suggested a pre-

drywall inspection and there were 3 issues including 

improper support in garage and ‘bacterial growth’ on 

a joist that wouldn’t have been found without our 

advice. 

So, if you or someone you know is looking at new 

construction… PLEASE PLEASE tell them to 

contact a buyer agent to look out for their interest! 

It costs nothing (we even waive/never charge) 

Adm/Transaction fee, and it could SAVE TENS OF 

THOUSANDS in the long run! 

Should I be ‘approved’ before looking at homes? 

YES.  YES.  YES.  If you are a serious purchaser, 

we won’t even go out with you looking at homes 

until you are pre-approved with a lender. 

This is twofold.  If you find a home that you love 

and you write an offer without a pre-approval the 

seller will just throw away your offer.  Buying a 

house is stressful enough, you don’t want to put 

yourself on that emotional roller-coaster of finding a 

house and not being able to make an offer. 

In addition, it is advisable to go with a local lender 

who you can actually meet with and who will return 

calls on evenings and weekends.  When writing an 

offer ‘time is of the essence’ and you need to be able 

to get a hold of your TEAM! 

Pretty simple to get the process started and the 

lenders we work with all have online applications.  

You fill out your info upload a few docs (to get 

started), paystubs and bank statements and within 

24-48 hours you will find out what you can afford 

and what type of loan program is best. 

Ideally you want to meet with us (your Real Estate 

Agent) first so we can give you the entire picture and 

explain the pitfalls and what to expect.  Then you 

will get with a lender and within a few days have a 

pre-approval and start looking for homes. 

Hope you enjoyed this Story From the Street.  If you 

have a specific question, just text or email and we 

can answer or include in a future SFTS. 

Cheers. 

 

‘Stories From The Street’ 

Stories from the Street is a series monthly articles using real life examples, told in ‘story’ format to give you 
knowledge of what actually happens behind the scenes of a Real Estate Transaction. 
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 The Journey to 300 

We did it!!! 

I started stating the 

‘Goal’ of 300 members 

since event #4 over 2 

years ago.  We took off 

like a rocket ship and 

went from 0 to 182 

members in 21 days for 

our initial event in 

February 2017.  And the 

momentum continued to 

the next event where 

ImpactClub® Frederick grew by another 50 

members and by our 3rd event we were 265 

STRONG. 

Then we had a transition to the new website, we lost 

some members.  Then we would have members 

whose payments didn’t go through and I’d reach out 

and either get silence or they’d ask to be removed.  

So we’d gain 10-15 each quarter, but then we’d lose 

6-8-10.   

It was a SLOW climb from 260 to 300.   

But we did it.  

CURRENTLY there are 

312 active 

ImpactClub®Frederick 

members!!! 

Do you understand how 

HUGE that is?   

OVER $30,000 EACH 

Quarter!  OVER 

$120,000 A YEAR!!!   

I talk to these charities.  I 

meet with them.  I know how hard fundraising is for 

them to get $500, $1,000, and the big 

donations/grants of $5,000.  Hundreds of hours of 

work.  Hundreds of hours writing grants with the 

hopes of raising money.  Then the come to 

ImpactClub® and tell a 5 min Story and have the 

potential to walk out with $30,000 PLUS!!! 

Through 13 events, including Tuesday night, 

YOU – ImpactClub® Members – have donated 

over $340,000!!!   

All of that money.  EVERY – SINGLE – DOLLAR 

went to a local charity that helps LOCALLY!!! 

That was a slow grind to 300, nearly 2 years.   

Now, let’s set a NEW goal!  Let’s get to 400 

members.  Just 82 more til we get there.  New 

members can register here : 

https://impactclub.com/clubs/frederick-md/ 

WE WILL DO IT by the end of 2020!!!  With 

your help we can have a BIGGER IMPACT!!! 
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Social Media Stories 
I share quite a bit on Social Media platforms, especially on Facebook. I know some of you may not be on 
Social Media, so here are a few of my Social Media Stories that got some interest, likes, and comments. 
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For Inquires AND Referrals contact: 

StacyAllgoodSmith.Impact@gmail.com 

Or Call/Text to 240-446-2210 

Testimonials from recent ‘IMPACT Maryland Monthly’ Members 

We LOVE our clients and work tirelessly to get Superior Results when you hire us.  We realize that your home is your most important 

investment we treat the entire experience knowing that it is YOUR family and YOUR life that we are involved.  We don’t take this 

responsibility lightly.  The following review is of one of our Partners and is taken off our Facebook Page.  If we have worked with you, 

we’d love your feedback.  www.facebook.com/impactmarylandrealestate  

 

- As a first time home buyer, I had honestly no idea what was happening and he walked us through every step and was very 

reassuring. – Donna K. 

This newsletter is intended for entertainment purposes only.  Copyright 2020 Impact Maryland Monthly.  This information is solely advisory, and should not be 
substituted for medical, legal, financial or tax advice.  Any and all decisions and actions must be done through the advice and counsel of a qualified physician, 
attorney, financial advisor and/or CPA.  We cannot be held responsible for actions you may take without proper medical, financial, legal or tax advice. 

       IMPACT MARYLAND MONTHLY 
      with Stacy Allgood-Smith 

3295 Prices Distillery Rd.                                                                                                                                   
Ijamsville, Md. 21754     
240-815-0890 
                                                                        

http://www.facebook.com/impactmarylandrealestate

